(Money is never our client.
Real people are.”




Financial challenges are as unique Most of us want realistic answers and workable

as the individuals facing them. solutions to our financial challenges.
We know from the calls that come into our offices. * We want to help.
O?eal people “I'm retiring soon, and I need to make a lot of decisions, Haneﬂ We ahh Maﬂagement Gro up is
face myriad including how to roll over my 401(k). And, when I am retired, v

life challenges,

many of them . ) . .
financial O annual basis without running out. Can you help me?” a trusted financial life advocate and

. . 7 . . L
how much money I will be able to take out on a monthly or at 111dependent firm dedicated to })Glllb

resource. We seek to meet each client’s

“I've just inherited a sizable amount of money, but it’s mostly pers onalized benchmark of success bV
in one stock. I know that I should be diversified, but I don’t

providing integrated financial planning
know how to get there. My friend who’s an accountant said

you could help me. Can you?” and investment management based on

objective advice, superior service and

“My investment manager switched to a new firm, and [ am exXp erienced ju dgl’l’l@ﬂt.
not thrilled enough with his service to follow him. I saw Vern on Hayden Wealth Management Group
CNBC and the PBS Wealthtrack show with Consuelo Mack. Founded by Vern C. Hayden, CFF,

A Pioneer in Financial Planning

Would he be willing to work with me?”
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“These quotes represent paraphrased conversations of the many calls we receive. Left to right: Gustavo Soto, Oksana Makarenko, Richard Drew, Vern Hayden, Gerard Gruber, Joan Kokoruda.




C}Jistinguishing
between a
sales pitch and
sound advice
is integral to
successful wealth
management
and planning O

Objective Independence

Unlike many wealth management or investment advisory firms, Hayden
Wealth Management Group is client-driven rather than product-driven.
We have no proprietary products and no pressure to push any particular
investment that could lead to compromising situations. Rather, we are
fee-based financial planners. We are not motivated by commissions and

we function as your fiduciary.

This is important because such transparency, objectivity and independence

allow us to focus on you, the client. It gives us freedom to choose — without

any conflict of interest — which strategies and investments may best suit your

individual needs.

Also, while Hayden offers a comprehensive range of services, our independence

allows us to address only those areas of wealth management of interest

to you.

We provide wealth management on either a holistic or component basis,
depending on your individual needs. Lacking any incentive to recommend
services of no concern or relevance, we are driven strictly by a passion to
obtain positive results for you.

Relationship-Based Service

At Hayden, we excel at providing personalized service. When you join us, you

become our partner and a new member of our extended family.

Initially, our team will meet with you to develop guidelines based on
vour particular situation, to assess your views and objectives regarding your
financial life, and to discuss the services you would like us to provide.

Together, we will seek to:

A Re-Imagination of Wealth

Today, the “middle class millionaire” is a growing phenomenon.
The value of your home, your savings and your investments

may total a million dollars or more but that doesn’t mean you’re
not worried about how you’re going to pay for your children’s
college education. You may be affluent on paper but still wonder
whether you will be able to enjoy the long, secure retirement of

which you have dreamed.

Clearly, there needs to be a re-imagination of what defines
wealth. Equally true, it is important to realize that wealth
management is as beneficial for those of you with accumulated

assets as it is for the “traditional” high-net-worth individual.

e Discover your current income needs and your long-term
financial dreams

e Understand your views regarding money

o Identify your time horizon, tolerance for risk and volatility,
and any special concerns

o Prioritize your financial goals, including retirement

e Explore various wealth management strategies

e Implement your financial direction and decisions to achieve
your goals.

We do not hurry these initial discussions. They allow us to get a realistic and
honest view of your values, to understand your expectations and to build the
foundation for an ongoing two-way dialogue. We strongly believe that close
collaboration and a proactive sharing of thoughts and observations can often lead
to unique and profitable opportunities. Since your life is dynamic, not static,

such interactive exchanges of ideas are part of a continual discovery process.

Left to right: Richard Drew, Vern Hayden, Gerard Gruber.

C)‘ he best planners
can offer a holistic
perspective on your
financial situation. ()

()Ve serve as your
wealth management
coach, giving you
the information
and tools you
need to create
both an offense
and a defense
in your investment
portfolio. ()



C)Nhen it comes to
investing, courage
to stay your own
course demands
the ability both to
pass on the current
trends and to stand
by the principles of
your game plan. ()

Time-Tested Judgment

The Hayden team employs a time-tested, hands-on approach to investment
management that is built on our collective experience, expertise and

judgment. Our approach is anchored in a strong philosophy developed over

more than forty years of helping clients through both up and down markets.

First and foremost, we want our clients to sleep at night, confident that we
have constructed a sturdy financial ark that can successfully navigate the

financial markets’ unpredictable weather and increase in value over time.

We use externally-managed mutual funds, select stocks and bonds and
exchange-traded funds as our main building blocks of investing. We strive
to construct a well chosen portfolio of investments that will provide you
with a superior level of diversification, liquidity, and a reduced level of risk.
Whether we are evaluating a fund manager or an individual issuer, we seek
a proven track record, disciplined strategies and clearly stated goals.

Equally important is what we don’t do. We don’t speculate or gamble with
our clients” money. We avoid timing the market or chasing the fickle hot

sector of the day. We don’t trust the emotions of the moment.

While we construct a custom-designed portfolio for each client and manage
your portfolio for you, we also discuss design specifications with you ahead

of time and value any input you choose to share along the way.

Joan A. Kokoruda, Chief of Administration.

Financial Planning the Hayden Way: Owe build the ark
so you donOt have

Becoming Long-Term Partners in Helping
to worry about

You Achieve Your Financial Dreams T
the rain. O

Richard J. Drew, CFP, Director of Financial Planning.

As your financial goals are an integral part of your life, we believe
financial planning is a comprehensive process. We view people,
rather than their money, as our clients. Money is a vehicle to get

you to your life’s goals, not an end unto itself.

As financial planners, we aim to help you develop a strategy to
evaluate, refine and achieve your individually tailored goals based
on your particular circumstances. Data gathering and financial
analysis are an essential part of determining whether goals are
realistic and judging where alternatives may be advisable. This is a
joint process, which requires continuous monitoring and periodic
adjustment. We see the ultimate role of financial planning as using

our resources to help you enrich the quality of your life.
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C)Benchmarks like
the S&P 500 may
hold the public
spotlight, but they
must be secondary
to your personal
benchmark .()

Understanding the Hayden Wealth
Management Group Investment Philosophy

There are four basic tenets to the Hayden Wealth Management Group 4. Retain a Disciplined, Long-Term Strategy
investment philosophy. Clearly, we have no way of accurately predicting where the markets are
going — up, down or sideways. Since we can not control the markets, we try
1. Develop a Personalized Benchmark for Each Client to control risk relative to the markets. A disciplined, long-term strategy,
Unlike many investment management firms that have become mechanistic and nourished by patience, is critical. Periodically, we will look at the advisability
of rebalancing your portfolio. Our principals will meet with you — in person,

W N

cookie-cutter in the way they manage portfolios, we believe that each individual

- S . on the phone and via e-mail —
is just that — an individual. Some face relatively near-term goals, such as I

to keep you up to date on your

paying for orthodontic braces, summer camp and college educations. Others

e . . ) investment performance and
may face long-term responsibilities, such as caring for aging parents or special

. . . . . portfolio activity. We will also
needs children. Most of our clients” ultimate goal is a comfortable retirement,

. ) ) review any changes in your

but here, too, a comfortable retirement means something different for everyone. ) ) .
investment goals, risk profile
That’s why Hayden aims to combine your goals, your time frame and your risk . o
: ’ or particular family situation.

tolerance into a personalized, tailor-made benchmark of financial success. . .
We believe that our accountability

o . . is clear and our clients’ trust is
2. Maintain a OBen GrahamO Bias
enhanced through our ongoing
When we construct portfolios, our approach is to follow the philosophy o
’ communication.
of Professor Benjamin Graham, generally considered the father of value

investing. Graham had a profound influence on his pupil Warren Buffett

Gerard R. Gruber, CFP, Chief Investment Officer.

in grad school at Columbia University. Graham instilled the fundamental
pl‘ll’lClpleS Of value mvesnng into BUffett — that 1s, to seek out companies 1n *While diversification does help, it should also be understood that it does not ensure a profit.

Also, while it is meant to minimize loss, diversification can not ensure against loss in a declining market.

an effort to buy into them at a discount from their intrinsic value and then

wait for their fair value to be realized. While past performance is no guarantee

Investing Wisely for Your Retirement

of future results, these types of investments historically tend to be less volatile

in down markets. . L . .
Comfortable financial independence throughout their retirement

) years is the single most common objective our clients seek.
3. Structure a Portfolio Offense and Defense Whether you are twenty years or two years away from retiring —

To help you on your financial journey, we strive to properly allocate your or already in retirement — we can help.

portfolio so you'll end up diversified among different asset classes and managers,

thereby reducing overall portfolio risk. In structuring your portfolio, having a There are two primary steps in retirement planning — accumulation of

good offense and a good defense means investments with the potential to grow assets and income distribution. Planning for this sequence of events

L. . . . is both a science and an art.
in rising markets as well as investments to help protect against dramatic losses

in tough markets.* As your investment needs change through each of these phases,

we will work with you to manage a sound portfolio for your evolving
retirement goals.

Gruffill your thrill
craving in Vegas.
The goal with
successful investing
is consistent returns
that build over
time, not one-hit
wonders. O



Owe want to simplify

your financial life. O

The quotes cited
throughout this brochure
are attributable to
financial planning pioneer
Vern C. Hayden, CFP,
founder of Hayden
Wealth Management
Group, author of
Getting an Investing
Game Plan, frequent
expert guest on leading
national news and
financial television
programs, such as CNBC,
Bloomberg, Fox and
PBS, and regular
contributor to the
financial press,
including CNBC.com

and TheStreet.com.

The Hayden Advantage

Founded by Vern C. Hayden, CFP, a pioneer in {inancial planning, Hayden
Wealth Management Group is a fee-based firm that offers a comprehensive

range of [inancial planning services to its clients, including:

e

¥ investment management

¥ retirement planning

¥ tax-planning services

¥ cash flow projections

¥ estate and special issue planning

¥ insurance and other risk management.

Vern C. Hayden, CFP, President.

Hayden Wealth Management Group became an independently-operated
division of NorthEast Community Bank effective November 2007.
NorthEast Community Bank is a federally chartered savings bank that

is a wholly owned subsidiary of NorthEast Community Bancorp Inc.

We Want to Open a Dialogue With You

If you believe that you need the help of a wealth management
firm that views each client as unique and that considers objectivity,
integrity and respect as essentials, not extras, we would like to
set up a complimentary, exploratory consultation for you with one

of our principals.

Complete and Mail the Enclosed Reply Card for
a Complimentary Consultation

HAM

HAYDEN

WEALTH MANAGEMENT GROUP
ADIVISION OF NORTHEAST COMMUNITY BANK
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Vern Hayden is only licensed to provide Investment Advisory and
Financial Planning services through Geneos Wealth Management, Inc.
Member FINRA/SIPC. Gerard Gruber and Richard Drew offering
Securities and Investment Advisory and Financial Planning services

through Geneos Wealth Management, Inc.

Investments are not insured by the FDIC, are not guaranteed and are not
deposits or obligations of the financial institution. Investments are subject

to investment risks, including possible loss of the principal amount invested.

Hayden Wealth Management Group

Founded by Vern C. Hayden, CFP, A Pioneer in Financial Planning

A Division of NorthEast Community Bank
3830 Post Road East, Suite 102

Westport, CT 06830

203 454 3377

203 454 4965 fax

www.haydenwealth.com



Joan A. Kokoruda
Chief of Administration

Joan Kokoruda is the Chief of Administration at Hayden Wealth
Management Group and has been Vern’s personal secretary since 1997.
Joan provides a full range of office administrative support and is
responsible for many key functions including regulatory compliance,
audit preparation, scheduling, licensing, client seminars, account services,

operational procedures and clerical supervision.
Joan can be reached at (203) 454-3377 or jkokoruda@haydenwealth.com.

Gustavo A. Soto
Senior Reporting Analyst

Gustavo Soto is Senior Reporting Analyst at Hayden Wealth. He has
extensive experience in investment, money market operations and treasury
management in Latin American markets. He obtained a Bachelor’s degree
in Economics with a specialization in Finance from La Universidad del
Pacifico, Lima Peru. Gustavo also has expertise in individual tax returns
having worked for Jackson Hewitt Tax Service.

Gus can be reached at (203) 454-3377 or gsoto@haydenwealth.com.

Oksana Makarenko
Client Relations Coordinator

As Client Relations Coordinator at Hayden Wealth, Oksana Makarenko is
responsible for a number of duties including client service, portfolio
tracking and reporting. Oksana is fluent in several languages and has a
Bachelor of Science degree in Mechanical Engineering and a Master of
Science in Timber Technology from the Institute of Forestry in Moscow,
Russia. Oksana is a U.S. citizen and has prior work experience with
Simplex and Honeywell Corporations.

Oksana can be reached at (203) 454-3377 or omakarenko@haydenwealth.com.
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830 POST ROAD EAST, WESTPORT, CT 06880 TEL: 203.454.3377 FAX:203.454.4965 www.haydenwealth.com

Securities offered through Geneos Wealth Management, Inc. Member FINRA/SIPC. Investment Advisory and Financial Planning services offered
through Geneos Wealth Management, Inc. Investments are not FDIC insured. Investments are not deposits of the financial institution and are not
guaranteed by the financial institution. Investments are subject to investment risks including loss of principal amount invested.



Richard J. Drew, CFP
Director of Financial Planning

Dick Drew is a seasoned financial professional with more than 30
years of experience in the finance industry, with expertise in personal
financial planning, risk evaluation, and portfolio magagnt.Dick is

a CFP (Certified Financial Planner) with a wealth of -héal
experience, who has addressedwith his own family! many of the
same investment planning issues as many of our clients.

As part of the Hayden Wealth team, Dick provides cohgmsive financial planning,
encompassing retirement, education, estate planning, risk management, and investment and tax
planning.

Dick is currently a member of the Financial Planning Association (FPA) and sits on the Board of
the Greater Hudson Valleyna Fairfield County Connecticut Chapters. He has served as
President and Chairman of the 3d@mber Greater Hudson Valley Chapter. He is registered as a
General Securities Representative and holds these Financial Industry Regulatory Authority
(FINRA) licenses: Series 7, General Securities Representative; and Series 66, Uniform State
Securities RepresentativeDick also holds Connecticut state insurangsenses in Life,
Accident/Health, Property, Casualty, Variable Annuity, and Variable Life.

Prior to joning Hayden Wealth, Dick worked in corporate finance with GE Capital, Xerox,
MetLife Capital, and most recently with Hitachi Capital where he was Senior Vice President and
Chief Credit Officer. He earned a Bachelor of Arts in General Studies and a Ma®assness
Administration in Finance from the University of New Haven; he has also taught financial
planning at PACE University. Lifetime Connecticut residents, Dick and his wife Dee have three
children and live in Norwalk.

Dick Drew can be reached &03) 4543377 orddrew@haydenwealth.com
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Securities offered through Geneos Wealtmitgement, Inc. MembeiNRA/SIPC Investment Advisory and Financial Planning servifésred
through Geneos Wealth Management, Ingestments are not FDIC insured. Investments are not deposits of the financial institution and are not
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Gerard R. Gruber, CFP
Chief Investment Officer

Gerard Gruber joined Hayden Wealth Management Group in 1997
and serves as Chief Investment Officer and Senior Executive Vice
President.Gerard is a CFP (Certified Financial Planner) and has
significant experience with investment management and securities
industry practices.

As a key member of the Hayd#&vealthteam, Gerard has held management positions in a wide
variety of disciplines, including sales, operations, technology and finance. Géd@sdrehis

unique longterm conservative investment philosophy and comprehensive retirement planning
process to enable HaydenOs clients to increase their net worth, reduce their taxes, plan their
estates more efficiently, and gain financial peafemind.

Prior to joining Hayden Wealth, Gerard was an Assistant Vice President at Sims Mortgage
Funding, a division of Herbert J. Sims, where he worked in FHA commercial loan origination.

Gerard received a Bachelor of Science degree in Business Administhiaion\Western
Connecticut State University. He is registered &@emneralSecuritiesRepresentative and agent,
holding several licenses through the Financial Industry Regulatory Authority (FINRA) including:
Series 7, General Securities Representative; S2de General Securities Principal; Series 63,
Uniform Securities Agent State Law; and Series 53, Municipal Securities. He is also an active
member of the Financial Planning Association (FPA).

Gerard can be reached at (203)-83%7 orggruber@haydenwéh.com

HAM

HAYDEN
WEALTH MANAGEMENT GROUP

MISEON QP MORTILE Ul 3

830 RosT ROAD EAST, WESTPORT CT 06880 EL: 203.454.3377 AX: 203.454.4965 www.haydenwealth.com

Securities offered through Geneos Wealth Management, Inc. Me&mipersiPC. Investment Advisory and Financial Planning serviafésred
through Geneos Wealth Management, Ingestments are not FDIC insurédvestments are not deposits of the financial institution and are not
guaranteed by the financial institutidnvestmers are subject to investment risks including loss of principal amount invested.



Vern C. Hayden, CFP
Founder and President

Vern Hayden has been a CFP (Certified Financial Planner) since 1978,
and is considered a financial planning pioneer. He is the Founder and
President of Hayden Wealth Management Group, a fee-based financial
planning firm that offers a comprehensive range of services.

Vern is a regular commentator on several leading national news and
financial television programs that appear on CNBC, NBC, Fox News,
Bloomberg and PBS, including WealthTrack with Consuelo Mack.
CNBC branded Vern, “Mr. Mutual Fund”, and has praised him as “one of the leading Financial
Planners in this country” (Brenda Buttner, former Host of The Money Club) He is also a regular
contributor to the financial press, including CNBC.com, TheStreet.com, the Journal of Financial
Planning,and the American Association of Individual Investors JournHis latest book, Getting An
Investing Game PlanECreating ItEWorking ItEWinning ,ltvas published in 2007 by John Wiley
and Sons. Vern also conducts financial education programs on behalf of many companies and
charities, and is a sought-after speaker at financial and industry conventions.

Active in financial planning circles for more than 40 years, Vern has been a board member of the
CFP Board of Standards and has chaired the National Endowment for Financial Education, the
former parent organization of the College for Financial Planning, which created the CFP™ (Certified
Financial Planner) designation. He was President of the North Bay California Chapter of the
International Association of Financial Planners (IAFP) in 1975 and Founding President of the
Westchester/Rockland Chapter IAFP in 1987.

Vern has a Bachelor of Arts in Philosophy from Wheaton College with

‘ extensive graduate work from University of Southern California, American
%_‘5' University, University of Oregon and New York University. He was also a
—s

Major in the U.S. Air Force. Vern hails from South Salem, NY, and is an avid
handball player.

Vern Hayden can be reached at (203) 454-3377 or vhayden@haydenwealth.com.
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Investment Advisory and Financial Planning services offered through Geneos Wealth Management, Inc.
Investments are subject to investment risks including loss of principal amount invested. Investments are not FDIC insured.
Investments are not deposits of the financial institution and are not guaranteed by the financial institution.



Annual Account Management
Fee Schedule

We assess the following Annual Account Management Fees, payable on a quarterly basis.

Ending Account Balance

Annual Account Management Fees

Initial Amount- $500,000 1.25%
$500,001- $1,000,000 1.000%
$1,000,001 and over 0.75%

The Annual Account Management Fee covers most fees and charges for account administration,
management, and advisory services. However, your account may be subject to otiparthird
fees as outlined in greater detail ie @lient Services Agreement.

Quarterly Payments

The Annual Account Management Fee is calculated using the account balance from the end of
the previous quarter as reflected in the ClientOs quarterly statement. The first payment is due in
the calendar quger in which the Client Service Agreement is executed, and will be assessed pro
rata in the event the Client Service Agreement is completed at any time other than the first day of
the calendar quarter. Subsequent payments are due and will be assesedtsirdély of each

calendar quarter.
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